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 We are excited to share that Hitachi Power 
Tools in North America will be changing our 
name to Metabo HPT. All aspects of our 
brand will remain; the same people, the same 
factories, the same products, the same model 
numbers, the same marketing teams, the same 
sales people, the same warranties, the same ser-
vice centers, the same retail locations, the same 
distributors.  Everything about our brand today 
will remain; we are simply changing our name.
 Why is Hitachi Power Tools changing its 
name to Metabo HPT?
 Our name is changing be-
cause we are no longer a part of 
Hitachi Limited. In April 2017, 
our parent company Hitachi 
Koki Co., Ltd in Japan partnered 
with the global investment firm 
KKR. We announced plans 
for this name change in North 
America to Metabo HPT in 
March 2018. Moving forward, 
our name change provides the 
opportunity for Metabo HPT to 
be tied directly to power tools.  
We will no longer be restricted 
by being part of the larger 

Hitachi Limited group.  We will move faster, 
innovate more and our efforts with Metabo 
HPT will be synonymous with power tools.   
 How did you come up with the name 
Metabo HPT?
 Before we partnered with KKR, our parent 
company Hitachi Koki Co, Ltd acquired the 
German power tool manufacturer, Metabo in 
2015. This acquisition provided us a strategic 
advantage to tie our existing high performance 
tool heritage together with a name that per-
sonifies quality tools. Significant investments 

were made to study all options, 
and our resources confirmed 
that Metabo HPT was the best 
choice for our future. This 
allows us to build upon two 
distinct, dominant and separate 
brands under the Metabo HPT 
and Metabo names.  This transi-
tion from Hitachi Power Tools 
to Metabo HPT will take place 
over the next couple years and 
it will be a lot of fun for our 
employees, customers and end 
users!

Hitachi Power Tools Renames 
to Metabo HPT in North America

An interview with Joe Leffler, Sr. Vice President of Sales, Marketing & 
General Management explains it all and what this means to Sphere 1 members

Joe Leffler Continued on page 3



 So very often the term “our greatest 
asset is our people” is over used, 
to the point it has almost become 
meaningless. But this past week, I 
had the pleasure to spend a couple 
days with our Young Executive Group 
(YEG), with Mike Shumard, visiting 
one our high-profi le supplier partners. 
We were there to learn more about 
how they attract, retain and incentivize 
young people in their company, learn 
more about their eCommerce efforts 
and to fi gure out how we can more 
closely partner going forward. It was 
an aggressive agenda, but I can’t 
tell you how impressed I was with 
our YEG being led by Mike. Their 
intelligence, market knowledge, and 
aggressiveness were something to 
see. The visit produced great many 
takeaways and actions items, but at the 
end of the day, everyone felt it was a 
very productive time well spent. But 
more than anything, I was reminded 
how important it is to involve young 
people in our businesses, keep them 
challenged and provide them the 
opportunity to contribute to our 
companies’ success.  
 Our Sphere 1 Board of Directors 
and Management Team met last month 
at Marco Island (future site of our 20th 
anniversary meeting in May 2019) for 
our annual Supplier Advisory Meeting.  
This annual event, which rotates 10 
supplier companies each year, was 
one of the best ever!  The participating 
suppliers included: 

Diamond Products – Bob Coats   
Hitachi – Joe Leffl er 
International Fasteners – 
 Joanne Bialas 
Makita USA – Ron Schachter 
PIP – Robin Roberts 
RectorSeal –Riley Archer 
ROLAIR – Dan Fox 
Shurtape – Eric Stone 
Simpson Strong-Tie – 
 Ryan Kaelin   
Wacker-Neuson – Paul Rogers  

 A special thanks to everyone for 
their time, attention, and willingness to 
share, all in an effort to make Sphere 1 
a better organization for our preferred 
supplier community. 
 At a very high level, 2017 was 
another very successful year for 
Sphere 1. I am pleased to report we 
had record member purchases, record 
rebates, and the highest member 
payout dollars ever. Plus, we continued 
to gain real traction with our Moves 
Management program which is driving 
a great deal of our growth. I don’t 
need to remind anyone that growing 
with our current preferred suppliers 
continues to be our primary focus.
 As we look forward to our Annual 
meeting coming up in a few weeks, 
I hope you are as excited as I am. Be 
forewarned, this meeting is not going 
to be the same old, same old. Expect 
exciting changes to the format and 
content of this year’s meeting. Yes, 
we will still be handing out rebates, 
 but expect to be energized and learn 
how to better relate to millennials in 
your companies and learn more about 
how other members are benefi tting 
through eCommerce activities in their 
companies. You’ll also have plenty 
of time to network with your friends 
in the industry and the management 
teams of your top suppliers. 
 And fi nally, I want to take this 
opportunity to thank our members and 
preferred suppliers for your continued 
commitment and support of Sphere 1.  
I would also like to express my sincere 
thanks to our outstanding staff, service 
providers and fellow Directors for the 
excellent work they do on our behalf. 
 I look forward to seeing everyone 
in San Antonio in May. And I want 
to wish you and your families a very 
happy, healthy and prosperous 2018!

 George
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LIFTING, PIPE HANDLING,
WELDING EQUIPMENT AND MORE!
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Cold Weather
Industrial
Professional
Tradesman

www.primesourcebp.com
1-800-676-7777

GLOBAL REACH. HOMETOWN SERVICE.™

Exclusively Distributed By
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800.706.7337 www.hitachipowertools.com

NOW AVAILABLE!

N3808AP
1-1/2” Cap Stapler

NE
W EC28M

Portable 1 Gallon 
Oil-Free Quiet Air 

Compressor

 
How will this play out over the next few 

years?
 This name change will start in the fall of 
2018 with the launch of our new Multi Volt 
platform of cordless tools. This new platform 
will deliver game changing innovation to our 
industry. Current Hitachi Power Tool prod-
ucts that exist today will start to transition 
in early 2019 with expected completion by 
early 2020. We will launch Metabo HPT with 
world class innovation and then transition our 
existing items.

How will you explain this name change 
at retail to end users?
 We have dedicated signifi cant resources 
to advertise both traditionally and digitally to 
distributors and end users.  We will also invest 
heavily into point of sale materials at all lev-
els of retail. All product packaging will retain 
its current look and feel for consistency, with 
the exception of the logo change and name on 
the product image. Over the next several years 
you will see our packaging as well as point of 
sale materials clearly note that Hitachi Power 
Tools has changed our name to Metabo HPT.  
Our customers will be very comfortable with 
the change as our message will be clear and 
consistent that nothing else has changed about 
our brand other than our name.

What about Hitachi Power Tool products 
in the market today?
 We do have customers asking us what this 
means for the Hitachi products they have to-
day. What about service, what about batteries, 
what about parts? Customers do not need to 
worry about their service, interchangeability 
or warranties. The batteries you have today 
and the ones you purchase in the future will 
power both Metabo HPT and Hitachi Power 
Tools. Everything will remain the same as it 
is today. Our products will be serviced and 
sold by the same service centers, retail outlets 
and distributors you buy from today. You will 
see the name on the product change over time 
to Metabo HPT, but nothing else will change 
about our brand.  

So there will be a Metabo and Metabo 
HPT in North America?
 Yes, Metabo HPT and Metabo will operate 
as separate brands; exactly the same as they 
do today. Each brand enjoys a loyal customer 
base, very easily recognizable ID’s and 

product color schemes. Our customers will 
see Metabo HPT and Metabo focused on the 
product leadership positions we both enjoy 
now.  It will be clear to the end user that the 
two brands are separate and focused on de-
livering solutions to our customers.  Metabo 
HPT will continue to power the possibilities 
of what Hitachi Power Tool users expect.  
The end result of the name change from 
Hitachi Power Tools to Metabo HPT will be 
the same product color, model numbers, and 
people delivering solutions for our users. The 
name change will allow us to do this with a 
much greater focus and speed.
 What does the future hold?
 I like to look at the past when asked about 
the future. The past sets the foundation for 
what’s possible in the future. As we partnered 
with KKR in 2017, all that was Hitachi Power 
Tools transferred in that partnership includ-
ing over 2,500 global patents. These patents 
covered our Triple Hammer technology, AC 
Brushless technology, the air spring design 
within our cordless nailers as well as many 
other market leading innovations. Every-
thing that made Hitachi Power Tools the pro 
preferred brand transferred over.  Our brand 
is much more than a name. Our brand is all 
that we have built, and all our customers 
expect from us. As we partnered with KKR 
this came with us and as we change our name 
it will transition to Metabo HPT. So when I’m 
asked what the future looks like for Metabo 
HPT, I’m excited to say that I think it’s end-
less; the possibilities are tremendous and the 
results much easier to deliver.  We will be 
the innovator that develops solutions on the 
jobsite and we will power the possibilities not 
even imagined today.
 What do you want Sphere 1 members to 
know regarding this name change?
 I would like Sphere 1 members to be as-
sured our changes will deliver a greater com-
pany for the group. A company that can move 
faster with even more resources focused on 
product solutions for your customers.  The 
same faces behind the power tools that you 
know and trust today will deliver even better 
results. This name change brings together all 
that we were under Hitachi, and unleashes 
what we know we can be as Metabo HPT. 
Welcome to your future your power tool 
company- Metabo HPT Durability fi rst.

Connect with Joe Leffl er on linkedin.com/
in/joe-leffl er-836281109

Hitachi–Metabo HPT
Continued from the cover
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Monday, May 14, 2018
8:00 am Shotgun Start
• Sphere 1 Golf Outing
• TPC San Antonio Golf Club

Tuesday, May 15, 2018
11:30 am – 12:30 pm
• Member Luncheon
Event Lawn 1
12:30 pm – 5:00 pm
• Member Meeting
Cibolo Canyon Ballroom 1-11
6:00 pm – 8:00 pm
• Opening Party
Event Lawn 1

Wednesday, May 16, 2018
6:30 AM- 8:30 am
• Breakfast
Cibolo Canyon Ballroom 1-5
7:30 am – 9:15 am
• Preferred Supplier Breakfast Meeting
Nelson Wolff Exhibit Ballroom A
9:25 am – 2:50 pm
• Member & Supplier Tabletop Meetings
Nelson Wolff Exhibit Ballroom B & C
12:30 pm – 1:30 pm
• Lunch
Cibolo Canyon Ballroom 1-6
2:50 pm -5:00 pm
• Member Meeting
Nelson Wolff Exhibit Ballroom A
6:00 pm – 7:00pm
• Cocktail Reception
7:00 pm – 9:00pm 
• Awards Dinner
9:00 pm – 10:00pm 
• Dancing
Cibolo Canyon Ballroom

Thursday, May 17, 2018
6:00 am – 8:00 am
• Breakfast
Nelson Wolff Exhibit Ballroom A
8:15 am – 1:00 pm
• Member & Supplier Tabletop Meetings
Nelson Wolff Exhibit Ballroom B & C

Sphere 1 Annual Member Meeting 
Schedule of Events

JW Marriott San Antonio 
Hill Country
San Antonio, Texas
May 14 –17, 2018

STAFDA 2018 • October 28-30, 2018 • Phoenix, AZ
• Phoenix Convention Center

World of Concrete • January 22-25, 2019 • Las Vegas, NV

2019 Sphere 1 – 20th Anniversary Meeting & Conference
 • May 13-16, 2019 • Marco Island, FL
• JW Marriott Marco Island Beach Resort

Upcoming Events – Save the Dates
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®

BEAT THE HEAT

ADVANCED EVAPORATIVE  
COOLING TECHNOLOGY 
with HyperkewlTM

PACKAGED FOR RETAIL DISPLAY      
VEST • NECK SHIELD • CROWN COOLER (FITS IN HARD HAT)

800.800.6522 • WWW.E-ERB.COM

1803 Sphere1 Coolerz Ad.indd   1 3/22/18   4:36 PM
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Sphere 1 Supplier Advisory Meeting
March 2018 • JW Marriott Marco Island Beach Resort

Front row: Paul Rogers, Wacker-Neu-
son; Robin Roberts, PIP; Ed Dainko, 
Hub Construction Specialities; Riley 
Archer, RectorSeal 
Second row: George Morgan, Southern-
Carlson; Mike Gleason, ELFCO; Bob 
Coats, Diamond Products; Eric Stone, 
Shurtape
Third row: Carol Shackelford, 
Sphere 1; Joe Leffl er, Hitachi; Larry 
Johnson. Northbrook Contractor 
Supply; Joanne Bialas, International 
Fasteners; Rodney Steier, Duo-Fast 
Northeast; Joe Wibbenmeyer, Nu Way
Fourth row: Ron Schachter, Makita; 
Rob Moe, Sphere 1; Todd Klutts, Pio-
neer Fasteners & Tools; Bob Borrhel-
lo, Sphere 1; Mike Shumard, Sphere 
1; Ron Foltz, Cornerstone Tool & 
Fastener; Andy Marker, L.W. Meyer, 
Inc.; Dan Fox, Rolair; Ryan Kaelin, 
Simpson Strong-Tie
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800-850-2044  |

The Professional’s Choice!

CORE DRILL, RIG
& BIT SYSTEM
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Collated ScrewsCollated Screws

800-676-7777
www.pro-twist.com

www.primesourcebp.com
Exclusively Distributed By
PrimeSource Building Products, Inc.

Coarse Thread

Fine Thread

Self Drill
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OFTEN  
IMITATED.   
NEVER  
SURPASSED.
Trust the ladder that sets the industry 

standards. Not those that follow it. 

• 2-in-1 design 

• Up to 375 lb. load capacity –  
IA and IAA ratings

• ProTop™ with V-shape, magnetic  
strip and slots for tools

• Shox™ impact absorption system  
with Raptor Boot

• 4', 6', 8', 10', and 12' sizes

Learn more at   
L O U I S V I L L E L A D D E R . C O M

FIBERGLASS STEP LADDER 

BECAUSE WORK AIN’T PLAY.
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Denali Industrial Supply Inc.
Fairbanks, AK 
• 907-452-4524
Contact: Gary Swoffer
gswoffer@denali-industrial.com
www.denali-industrial.com

Pro Contractor Supply Inc.
Oakwood, GA 
• 770-287-8555
Contact: Travis Clements
travis@procontractorsupplyinc.com
www.procontractorsupplyinc.com

Superior Products Distributors Inc.
Milldale, CT 
• 203-621-3621
Contact: Grant Crispino
gcrispino@superiornetwork.com
www.superiornetwork.com

Tool Ranch
Rochester, NY 
• 716-685-1556
Contact: Randy Rzepka
rrzepka@thetoolranch.com
www.kozelsteel.com

Zia Concrete Supply 
(A Construction Supply Group Co.)
Albuquerque, NM 
• 505-246-9848
Contact: Erik Mazurski
emazurski@bordercorp.com
www.ziaconcrete.com

President
Rob Moe

770-265-0457
robmoe@sphere1net.com

Vice President
Mike Shumard

949-932-3600 or 
714-933-5744

mikes@sphere1net.com

Co-op Support Services
Katherine Washington

949-932-3600
katherinew@sphere1net.com

Director of 
 Cooperative Services
Sharon Bounvongxay

949-932-3600
sharonb@sphere1net.com

CEO
Carol Shackelford

949-328-9925
cas@sphere1net.com

Sphere 1 Corporate Office – 16441 Scientific Way, Suite 150, Irvine, CA 92618 • 949-932-3600

Welcome New Sphere 1 Members

Sphere 1 Young Executives 
Team up with Milwaukee Tool

 In late March, the Young 
Executive Group, along with three 
Sphere 1 Board Members, traveled to 
Milwaukee Tool to discuss how we 
could deepen our partnership, so that 
we can tackle hurdles and obstacles 
that are facing our industry and 
Sphere 1 Members. 

The meeting focused on three topics:
 1.  eCommerce and the need for   
  Sphere 1 members to have a B2B  
  Solution.  
 2.  Recruiting and retaining young  
  talent and the hurdles facing   
  Sphere 1 Members. 
 3.  How Manufacturers and 
  Distributers can do business   
  easier together.   

 We are excited to share some of our 
outcomes at the upcoming Sphere 1 
Annual Meeting in May.  A big thank 
you to our Young Executives, Erik 
Mazurski, Patrick Kinchler, Blake 
Larsen, Sean Ackerman, Nathaniel 
Bell, and Board Members, George 
Morgan, Mike Gleason, Andy 
Marker, for lending their time and 
talents to help better our Sphere 1 
Membership. 
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Sphere 1 Member News

Kelly and Cynthia Steadman are 
the new owners of Alpine Supply 
in West Valley City, Utah.  Kelly 
has been with the company since 
2003 and has been the president for two years. His implementation 
of new ideas and bonus programs has led to an increase in business 
and the hiring of more staff. Kelly has also expanded the involvement 
with our Sphere 1 vendors, which means Alpine is seeing our largest 
rebate ever this year. Alpine Supply has been a member of Sphere 1 for 
over 10 years. The Steadman’s have attended the annual meeting for 
three years and are looking forward to many more years. Sphere 1 has 

been instrumental to our business by putting us in face to face contact with amazing vendors, 
training our staff through Sphere 1 University, and through earning a rebate check.

Cynthia and Kelly 
Steadman

R.S. Dale Co. Inc., is proud to welcome five new employees 
to the team; three outside salesmen, an inventory controller, 
and an office support representative.  The outlook for a strong 
mix of commercial and industrial construction is solid. We 
anticipate the addition of new products to better serve both 

our existing customers as well as those not currently enjoying our service. R.S. Dale continues 
to expand our facilities to accommodate increased levels of inventory, increase efficiency and 
enhance profitability. We will work with other Sphere 1 distributors by providing same day 
shipments for your urgent needs. Please call Randy Dale, 586-854-7329, to discuss.

SouthernCarlson, Inc. has 
named Kenneth D. Sweder to 
the position of Chairman and 
Chief Executive Officer. “We 
are pleased to welcome Ken to SouthernCarlson,” said Sandy Osborne and 
Matt Edgerton of Kelso & Company. “Ken brings a wealth of experience 
managing a multi-billion-dollar distribution platform in both public and 
private equity settings, with a focus on sales and supply chain, acquisitions, 
product merchandising and digital marketing, and customer experience.”

“I am excited to join such a great company and team of associates,” said Sweder. “I know we 
can further extend our customer capabilities and footprint with additional investment, which 
will enable us to deliver even more significant market share gains.”
Sweder comes to SouthernCarlson with significant distribution industry experience. Prior to 
SouthernCarlson, he was at Interline Brands for eleven years, most recently as CEO. Sweder 
was at Equity Residential Properties from 2004 - 2007 as First Vice President of Property Oper-
ations Strategy. Mr. Sweder served as a Management Consultant at Bain & Company from 2000 
to 2004. Before that, Sweder served nine years at PNC Bank in various capacities, most recently 
as Vice President of National Corporate Banking. Mr. Sweder has an MBA from The University 
of Chicago Booth School of Business, and received his undergraduate degree, with honors, from 
Miami University in Oxford, Ohio.
Sweder replaces Jim Whitley, who is retiring from day-to-day responsibilities. Whitley will 
remain active with SouthernCarlson as a board member. “It has been my honor to lead such a 
great company over the last 3 years,” Whitley said. “I have had the pleasure of meeting more of 
our dedicated work force than anyone else, and I am constantly amazed at how we have been 
able to attract such talented people, both organically and through our acquisition activity.”
“I firmly believe that Ken’s background and work ethic will only add to the success we’ve had, 
as he leads us to even better performance over the next few years. I’m excited to continue to 
add value to our company, and I am looking forward to seeing what we’ve all started together 
continue to grow and develop into the best company it can be under Ken’s leadership.”
SouthernCarlson is one of the nation’s largest distributors of construction and industrial fasten-
ers, tools, machines, packaging and supplies. SouthernCarlson employs over 1,000 associates 
and serves a broad array of end markets across the country and internationally from over 150 
locations. 
For more information about SouthernCarlson, visit www.southerncarlson.com or contact 
Sherry Wittrock,  402-593-5315, Fax: 402-597-5188, or swittrock@southerncarlson.com.

Ken Sweder
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BRINGING THE BEST OF THE WORLD TO YOU®

PROTECTIVE INDUSTRIAL PRODUCTS, INC.

G-TEK® NEOFOAM® 
UNBEATABLE GRIP

www.pipusa.com
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First Aid Only, an Acme United 
Corporation brand, is the trusted 
provider of cost effective fi rst aid 
solutions for individuals and businesses 
in every industry no matter how big 
or small. Over the last 150 years, 
Acme United has acquired the fi rst aid 
companies Pac-Kit, PhysiciansCare and 
First Aid Only, to provide the best fi rst 
aid solutions to our customers.
First Aid Only has been helping 
businesses stay in compliance with 
federally mandated First Aid and safety 
regulations since 1988. Based on our 
years of experience, we make it easy for 
you to choose the fi rst aid kit that best 

serves your business needs and number 
of employees. We offer solutions for 
single building sites, multi-sites or 
mobile operations. 
First Aid Only offers a full line of 
fi rst aid kits, cabinets, and stations, 
Emergency Response Care, individual 
fi rst aid products, Spill Clean Up kits, 
CPR care and more for all your business 
and personal safety needs. Our products 
adhere to OSHA Regulations and ANSI 
Standards, so you know that what comes 
in your kit is what is needed. Refi ll 
options are also available for replenishing 
your kit contents, ensuring that your fi rst 
aid offering is always stocked and ready 
in case of an emergency.
First Aid Only is proud to assemble its 
fi rst aid kits in the USA. Our just-in-
time manufacturing capabilities allow us 
to guarantee the longest possible shelf 
life for fi rst aid items. We use quality 
products to ensure your employees get 
the proper medical care to maintain a 

safe work environment and minimize 
downtime.
Our history is rooted in innovative fi rst-
aid solutions, a tradition that continues 
today. The First Aid Only patented 
designs help businesses stay compliant 
with both ANSI Standards and federal 
OSHA Regulations.
Jeffrey Buske  is 
the Acme United 
Corporation Sphere 1 
Primary Contact. 
Since 2013 he has 
held the position of 
Director of Sales. 
Previously he was 
National Account 
Manager and Account Manager with 
Stanley Black & Decker. Jeffrey has over 
24 years of  industry experience. 
He may be reached at 860-742-6942 
offi ce, 203-414-7496 cell, or jbuske@
acmeunited.com.

Welcome New Preferred Supplier

Jeff Buske
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Multiquip Inc. is proud to support the work of Concrete Cares 
as it brings awareness to the impact of cancer throughout the many 
communities touched by the concrete industry. Concrete Cares is a 
volunteer group focusing on fi ghting cancer on the local level. The 
nonprofi t hosts fundraising events in communities across America. 
The aim of the organization is 
to make a difference in the local 

community by enabling friends, relatives and families to 
join the fi ght to provide support for those stricken with 
cancer. Cancer may strike one person in a family, but 
the consequences are far-reaching, and in many cases 
devastating both fi nancially and emotionally. 
Concrete Cares was founded by Mike and Donna Murray. After selling Murray Decora-
tive Concrete Supply, the couple moved to Arkansas, and now work full time on Concrete 
Cares. Signed banners and proceeds are presented to a local victim selected by community 
members. Concrete Cares raises money at concrete related events, such as the World of Con-
crete, and from generous donations. 
For more information please visit www.concretecares.com. 
Multiquip supported the annual Concrete Cares auction 
at World of Concrete 2018. This year, the company provided 
its best-selling MQ Whiteman model – the J36H55 walk be-
hind trowel - to go on the auction. All proceeds from the event 
went towards a local Las Vegas charity assisting families with 
children stricken with cancer.
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LONGEST LIFE 
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STAINLESS
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50X
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Preferred Supplier News

The Precision Tools Division of Trimble (Spectra 
Precision Laser) is pleased to announce that Kevin 
Morrissey has been promoted to the role of Field Con-
sulting Engineer. This is a critical role in supporting our 
business and becoming more customer-centric. Kevin 
will be responsible for driving and coordinating our voice of the customer initiatives to better 
understand their needs and problems, and to work with product management and engineering 
to create commercial solutions to these problems. 

Kevin has worked in the construction industry for 20 years and has been 
heavily involved in the development of our portable tools in his role as a 
Mechanical Engineer. More recently, he has been involved in the develop-
ment of QML QuickMark Layout system and has spent the last 2 years 
working in the fi eld supporting the sales team, where he has had a major 
impact in both understanding the customer requirements and also assisting 
with the on-site demonstrations and support. Kevin can be contacted via 
email at kevin_morrissey@trimble.com.

Kevin Morrissey
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Mi–T–M Corporation announces the promotion of Clint 
Francois to the position of Assistant Equipment Division 
Manager. Francois joined the company in July 2016 as a 
customer service representative. In his new role he will sup-
port independent equipment accounts to 
elevate their business and expand their 
Mi–T–M product offering. Additionally, 

he will work with Mi–T–M manufacturer representatives on buying 
programs, promotions and tradeshows. Francois will also be involved  
with industry buying groups, including Sphere 1, to promote and sell 
Mi–T–M products. Clint may be reached at 800-367-6486 ext. 260 or 
cfrancois@mitm.com. For more information visit www.mitm.com.

Clint Francois
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Preferred Supplier News

International 
Fasteners 
has moved 
their Phoenix 

location to Los Angeles, CA.  On 
February 23,  the company began 
operating out of Clark and Associates 
at 1640 S Claudina Way, Anaheim, 
CA 92805.  International Fastener's 
inventory, and that of several other 
Sphere 1 lines, will be available at this location for convenient pick ups. The move to Anaheim 
will allow International to bring overseas inventory directly to the warehouse and provide more 
stocked products in the West to better service the Sphere 1 member base.

Christine Hunt, RD, LD, is the Wellness Coordinator 
for Brighton Best International and Ta Chen 
International employees. Christine is a registered and 

licensed dietitian with 18 years of experience in nutrition and wellness. She has experience in 
several nutrition fi elds including pediatrics, disordered eating, weight control, public health, 
private consulting, and corporate wellness.  Additionally, Christine consults as a virtual online 
wellness coach. In her presentation, Stress in the Workplace, topics covered include: The roll 
stress can play in the state of your physical/mental health; Clear/practical steps you can take 

to reduce stress; Do/don'ts of workplace wellness. Christine is thrilled that 
her career has helped her teach, consult and help so many others to achieve 
their own health and wellness goals.  
BBI’s very own Rosa Hearn has been selected as a 
2018 Woman of Distinction in the Business category 
for Senator Josh Newman’s annual Women of the 
Year celebration on Thursday, March 22. This awards 
dinner celebrates the impactful and outstanding 
contributions of women in the 29th Senate District. 

BBI wishes to congratulate Mario Castellanos on his promotion to 
Assistant Warehouse Manager - Chicago, IL.  Mario may be reached at 
mcatellano@brightonbest.com. Mario Castellanos

Rosa Hearn

Maria Garcia, National 
Sales Manager for 
RIVETEYELET.COM, 
announced they have part-
nered again with NASCAR 
driver Joey Polewarczyk 

(www.joeypole.com) for the 2018 season.  
RIVETEYELET.COM has been a primary 
sponsor for Joey and his race team since 2012.  
Joey competes in the Pro All Star Series, 

American-Canadian Tour, and the NASCAR K & N Series.  R & E is a domestic and interna-
tional source for pop-style rivets, setting tools, and custom eyelets products. For more informa-
tion, contact Maria at 800-853-7011 or maria.garcia@riveteyelet.com.
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For 50 years, family-owned Keson 
has developed and manufactured 

most of our measuring and marking 
products in the United States.

We are excited for the future and 
the great things to come.  

USA
MADE IN

Dylan Slaven is the new Sphere 1 Primary 
Contact for Kraft Tool Company. Dylan 
replaces Jack Rohr, who retired from Kraft 
Tool Co. on February 9th after 22 years with 
the company. Dylan was promoted to Regional 
Sales Manager for the Western Region on January 1st. He has been with 
Kraft Tool Company for one year, previously as a Sales Representative for 
Missouri. He may be reached at 913-422-4848 or dylan-s@krafttool.com. 

Dylan Slaven



PrimeSource Building Products has 
opened a new 1000 square foot Innovation 
and Testing Center located on the Prime-
Source Los Angeles Distribution Center 
campus.  "This lab contains all the materi-

als and testing systems for us to expand 
our quality assurance programs into more 
research and development," said Prime-
Source Quality Assurance Manager Stephen 
Gatto. "We’re always looking for innovative 
manufacturing techniques that increase qual-

ity and lower price point for our customers." 
Stephen holds an Engineering Degree from 
the University of Southern California and is 
a member of COFS (Committee on Fram-
ing Standards) through AISI.  PrimeSource 
is committed to the highest quality fasteners 
under its Pro-Twist, Grip-Rite, PrimeGuard 
and PrimeGuard MAX brands, so this new 
facility tests incoming products before they 
make it to our dealers’ shelves.  All test-
ing is done at random before the product is 
received into inventory, utilizing state of the 
art equipment including a salt spray cham-
ber and a high force universal test machine.  
PrimeSource welcomes Sphere 1 Members 
to come and tour the new facility.
Bridgid Coleman, 
Director of Major Ac-
counts/Commercial/PSD 
Operations, was selected 
as a PrimeStar Award re-
cipient for 2017. Bridgid 
leads the team that sup-
ports the sales effort with 
Sphere 1 and its member/
owners. Bridgid provides 

exceptional materials to help customers and 
the account managers grow, be successful 
and profi table.
PrimeSource Building Products has ex-
panded its distribution relationship with Tree 
Island Steel to distribute premium branded 
fasteners, as well as other products from the 
Tree Island portfolio. PrimeSource adds the 
Tree Island®, Halsteel®, TrueSpec® and 
ToughStrand® brands to its fastener portfo-
lio. "Tree Island Steel is a great addition to 
PrimeSource’s distribution network and fam-
ily of premium fasteners and brands," said 
PrimeSource Vice President of Fasteners, 
Brad Johnson. "Adding these well-known 
Tree Island Steel brands demonstrates our 
commitment to providing our customers with 
the largest selection of fasteners brands and 
applications."
PrimeSource is continuously striving to pres-
ent customers with the best building prod-
uct solutions and brands. Through positive 
discussions, Tree Island and PrimeSource are 
equally excited and committed to advancing 
the business partnership and growth oppor-
tunities.
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Bridgid Coleman
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By using twin wires MAX has achieved never 
before seen speed, power, and performance.

WWW.MAXUSACORP.COM
800.223.4293

DOUBLE THE SPEED
DOUBLE THE TIES
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LT52G POINT & LINE LASER
Brighest Beams in the Industry

Combination Point & Line Laser
Long Distance Points & Brightest Crosslines

3 Foot Drop Spec  3 Year Warranty

1-888-527-3771
www.spectralasers.com

The Most Complete Laser Line Available
Interior & Exterior Lasers  Portable Lasers

Pipe Lasers  Optical Instruments

NEWNEWNEW

SPHERE1 AD - Spring 2018_Trimble-Spectra Precision_LT52G.indd   13/21/2018   8:23:10 AM
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Contractor Nail & Tool will host a grand opening at their 6th lo-
cation in Summerville, SC, at the end of April. Brian and Aleta 
selected this as a 

Makita PROCenter. They 
went all out to make Con-
tractor Nail & Tool "the" 
destination in Summerville 
for power tools. Makita ap-
preciates CNT's continued 
support and wishes them 
success at their new store. 

The sales team of Denali Industrial Supply, 
Fairbanks, AK, and Makita held a joint OSHA 
Compliance and PK class at the Fairbanks 
Carpenters Apprentice Center. Two sessions 
were held, both well attended by end users and 

2nd year apprentices. Contact your local Makita reps if you need any 
assistance with your customers for OSHA training and PK classes.

Kregg Sabedra (left) and Mike Olson (right) from Denali Industrial Supply 
testing Makita saws.

2nd year carpenter 
apprentice testing the 
sub compact rotary 
hammer with the back 
pack vacuum for a 
complete dust solution

Mann Tool and Supply, Inc. in West Columbia, SC, held 
their annual woodworking show on March 2nd & 3rd.  
The show always draws a good crowd, and this year was 

no different. The Mann Team provides great food throughout the day for attendees. Custom-
ers were able to talk with sales reps and participate in tool demonstratons, providing them all 

the needed information 
prior to buying. Makita 
wants to thank Suzanne 
and her team for all the 
support and hard work 
these events require.

In order to increase focus on growth in the Construction Channel, 
Saint-Gobain is pleased to announce the promotion of Chadd 
Lafond to Channel Manager, Construction. In this new role, 
Chadd will be responsible for providing leadership to achieve 
profi table, above market growth in the channel.  Working closely 

with Product Management, Marketing and Sales, Chadd will defi ne & 
position the Norton-Clipper product portfolio from all SOA’s, and develop 
effective marketing & sales initiatives. Chadd and his team, along with 
Product Management, will provide appropriate support to fi eld sales in 
implementing the channel strategy and product portfolio. Chadd began his 
career with Saint-Gobain Abrasives in 2011 as a Sales Trainee, and has 
since been a Sales Representative and Sales Supervisor.  He began a role 
as a Product Manager in 2015. Chadd Lafond

   
  Vendor Spotlight

GOLD
SPONSOR

COMPARE
QUALITYTH

E

COMPARE
QUALITYTH

E

HEAVY
DUTY

L
E
D

TEMPORARY
POWER

 
    Vendor Spotlight

SILVER
SPONSOR

Reed Manufacturing 
Erie, PA USA • www.reedmfgco.com

UNPLUGGED
power

DRILL-POWERED HYDROSTATIC TEST PUMP

• Lightweight, portable and cordless, this  
easy-to-use pump gets its power from  
a separate drill.

• 15’ high-pressure output hose has  
quick-connect feature.

• Storage case keeps tools  
clean and organized.

1.3 gpm and  
500 psi max

DPHTP500
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Intercorp has received a Product Control Notice of 
Acceptance (No. 15-0930.14) from the Miami-Dade 
Department of Regulatory and Economic Resources, 
certifying that their Strongcon® products meet Miami-
Dade requirements.

"Intercorp has always had a great reputation for high-quality fasteners and this NOA from 
Miami-Dade validates that," said National Sales Manager Law Winchester. "Being certifi ed 
will give architects, engineers, contractors, specifi ers, and others the confi dence to specify our 
Strongcon products and know that they will meet all building code requirements. The SP head-
mark on our Strong-Point products now signifi es 
that our products meet the highest quality standards 
for construction fasteners."
The Miami-Dade Department of Regulatory and 
Economic Resources thoroughly examined Inter-
corp’s product information, test reports, calcula-
tions, quality control methods and other factors to 
ensure that the products are code-compliant.
Strongcon® Miami-Dade certifi ed fasteners are available through construction distributors 
throughout the United States. Visit www.intercorpusa.com to fi nd a location near you.

Peace Industries is pleased to announce the acquisition 
of PartsKrafters, a leading supplier of repair parts for 
pneumatic nailing and stapling tools. PartsKrafters offers 
items used to repair most brands of pneumatic stapling 
and nailing tools. From O-ring kits to piston driver assemblies tested and assembled in their 
facility, PartsKrafters’ focus is to provide high quality, economical, one stop shopping with 
exceptional fi ll rates on repair parts and accessories.
PartsKrafters will be relocated to Rolling Meadows, IL, which will allow customers the ability 
to combine orders with both Spotnails and Reliability Provin product offerings. The combined 
product offering of PartsKrafters and Reliability Provin will expand the number of tools that 
can be serviced through the Peace Industries umbrella.
PartsKrafters compliments Peace Industries’ Spotnails division which supplies one of the 
largest selections of pneumatic tools and fasteners to independent distributors of nailing and 
stapling equipment. As a pioneer in the pneumatic nailing and stapling industry for 75 years, 
Spotnails continues to develop tools and fasteners that can be used throughout the construction 
and industrial markets. 
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SOLUTIONS YOU 
CAN STICK WITH!

POLYETHYLENE TAPE

Stephany Soto
ssoto@itape.com  |  888-898-7834 ext. 4077

Stephany Soto

• Asbestos Abatement

• Stucco/Construction

• Exhibition & Convention 

   Center

• Storage/Preservation

• Manufactured Housing

• Foundation Seaming 

• General Duct

• Screen Printing

• Marine Preservation

• Agriculture Supply

• Bedbug Deterrence 

• General Maintenance

MARKETS

PE7PE7PE7

 Construction Electrical Products' (CEP) Safety 
Meeting is a great way for your company to get the 
latest on Code Requirements for Temporary Power on 
Construction Sites, Industrial Plant Shut Downs, and 
Entertainment Events.  Learn the statistical background 
for these requirements when we cover the OSHA 
Fatal 4, Safe and Unsafe Current Values, and Jobsite 
injuries and fatalities.  Detailed interpretations of 
OSHA and NEC guidelines to ensuring compliance 
and safety are also included.  Visit www.cepnow.
com, select Safety Now, 
complete and submit the 
registration form. CEP 
will be in contact to 
schedule your meeting.  
CEP looks forward to helping you achieve and 
maintain your goal of ZERO INCIDENTS. 
Certifi cates of Completion are available for 
all attendees.
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Farrell Equipment & 
Supply Co. Inc., Eau 
Claire, WI, is celebrating 
their 50th year in business 
and their 20th Product Show. Farrell Product Shows are success-
ful and well attended. They do a great job of preplanning and 
it shows. Thursday night was the vendor dinner, where details 
were gone over to ensure that their customers had a good sales 
experience. Specials were planned, and customers were invited 
from each of the 6 Farrell locations. The event required food for 
an estimated 5,000 customers and 250+ vendors. Lunch included 
hot beef sandwiches, fried lake perch, beans and cheesy potatoes. 
This year, the seating area was expanded to allow seating for 600 
guests. Over 35,000 sq. ft. of tents, with heating, covered the 
parking lot to ensure the comfort of attendees. Transportation to 
the show was provided by shuttle buses.
Miss Makita was in attendance signing posters and taking photos 

with customers. A big hit as usual. Makita also had the ski-doo for the Warnert Snocross Rac-
ing Team on display.
This was Makita's best year with Farrell's sales at the show. Thank you for the support, and we 
wish you another  50 years of success.

14

Preferred Supplier News

John, Gwen, and Tim Saxe

Stan Houston Equipment Company Inc., Sioux Falls, SD, 
held their annual woodworking show on February 23 & 24th.  
The event draws a lot of the local woodworking trade. Stan 
Houston invites their best customers to a Thursday evening 
catered dinner and show preview. On Saturday, all customers 
and the general public were welcomed to the event. During 
the day special woodworking classes were held. Miss Makita 
greeted guests, signed posters, and took photos with attendees 
on Friday and Saturday. Makita thanks Joe Bozied and his crew 
for their support at the show and throughout the year.

Joe Bozied and 
Miss Makita
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A performance level for every application

American Galvanizers Association
P r o t e c t i n g  S t e e l  f o r  a  S u s t a i n a b l e  F u t u r e

Member

Aervoe Industries, Inc.
www.aervoe.com
(800)227-0196
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TEL (888) 241-0203   FAX (888) 241-2096
EMAIL sales@daggerz.com    WEB  www.daggerz.com

DRYWALL SCREWS

DECK SCREWS

WOOD WORKING SCREWS

CONCRETE SCREWS

POST FRAME SCREWS

CLIP SCREWS

NEEDLE POINT SCREWS

ALUMINUM INDUSTRY SCREWS

EPDM BONDED WASHERS

BITS & THREADED ROD

SELF DRILLING SCREWS

Quality Construction Fasteners

INTERNATIONAL
FASTENERS, INC.
“The Distributor’s Choice”

Make us your choice today!
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Williams Industrial Sales Company (Aervoe) is pleased to an-
nounce new sales roles for Dale Roberson and Gary Martins.
As Sales Operations Manager, Roberson is responsible for over-
seeing all branded sales activities, both domestically and inter-

nationally. With specialties in competitive and sales analysis, Roberson 
has more than 19 years of sales experience with Aervoe Industries, and a 
background in structural concrete construction, previously holding an “A” 
General Engineering Contractors license in the state of California. 
Martins returns to the company as Western Regional 
Sales Manager. Gary is responsible for overseeing the 
execution of sales strategy for the 13-western states, 
and western Canadian provinces. He has more than 20 
years of sales management experience in the paints, 

coatings and fasteners markets. Gary is also the new Sphere 1 Primary 
Contact. He may be reached at 775-400-0320 or garym@aervoe.com.
“Aervoe is happy to grow its management team with two individuals who 
combine for nearly 40 years of experience,” said David Williams, Presi-
dent, Williams Industrial Sales Company. “Dale and Gary have the skills and knowledge to 
provide excellent sales support and direction, which will grow the Aervoe brand.”

Dale Roberson

Gary Martins

ITW Commercial Construction is proud 
to announce our Vice President and General 
Manager, Law Burks was named one of 

Savoy Magazine’s Most Infl uential Blacks in Corporate America. This 
award showcases an elite group of African-American men and women 
who have been recognized for their executive and business leadership in 
national and global-leading corporations.  
Law is also currently sitting as Chairman of the Boy Scouts of American 
Annual Construction Dinner, which brings together 1,200 constructions 
industry professionals at one event that raises over $600,000 for STEM 
education programs lead by the Boy Scouts of 
America. We feel it’s important to support the youth of 

today that will be our leaders of tomorrow. 
ITWCC is also excited to announce the addition of Chris Pangallo as the 
Product Manager for Mechanical Anchoring. Chris brings over 22 years of 
experience among ITW businesses, including the ITW Innovation Center, 
ITW Automotive, and ITW Marking & Coding. We are excited to see 
where he takes our newly launched line of American Made wedge anchors. 
Chris can be reached at cpangallo@itwccna.com.

Law Burks

Chris Pangallo
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• Meets needs of Pros & DIYers
• Formulated for demanding window, 

door & siding applications
• All weather protection guaranteed to 

withstand the elements
dap.com

INTRODUCING BREAKTHROUGH
ADVANCED LATEX TECHNOLOGY
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CARRY THE BRANDS
PROS ASK FOR BY NAME.

©2015 The AMES Companies, Inc.

Justin Ladd recently joined Radians as the new associate product man-
ager for hand protection. Ladd, who has over 13 years of professional 
safety experience, has both manufacturing and distribution experience. 
"Working as a distributor gave me insight and inspiration into the hand 

protection needs of end users, and working in manufacturing allows me to develop gloves that 
will satisfy those needs," says Ladd. Justin’s primary responsibility centers around the devel-
opment and implementation of new products within the hand protection segment. Radians has 
grown its hand protection line by almost 300% within the last two years, and Ladd’s expertise 
will help continue Radians’ “full steam ahead” expansion into hand protection.

James Reid, Regional Sales Manager for the 
Eastern U.S.and Canada, is the new Primary 
Contact for MK Morse. James has been with the 
company for 6 years and in the industry for 14. He 
is also MK Morse Power Tool Accessory training coordinator. 
James may be reached at 330-413-5756 or reidj@mkmorse.com.

James Reid
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Audax Private Equity has partnered with 
the Milot and Tao families, co-founders of 
Protective Industrial Products Global 
Holdings Inc., (PIP Global), to re-capitalize 
the company. Joe Milot will continue as 
President and CEO of PIP Global, and both 
the Milot and Tao families will retain signifi -
cant ownership interests in the Company.
Geoffrey S. Rehnert, Co-CEO of Audax 
Group said, “PIP Global is a recognized lead-
er in the consumable safety products market 
that has grown signifi cantly during the last 
three decades. We look forward to supporting 
Joe Milot, his family, the Tao family and the 
entire PIP Global team to continue growing 
the business organically and through acquisi-
tions.”
“We are excited to partner with Audax as we 
continue to build the PIP platform and truly 
become the global go-to-supplier to distribu-
tors, dealers, and retailers for all their con-
sumable PPE requirements. Audax’ resources 
will help us accelerate our growth as we 
expand into new geographies, end markets, 

and product  lines,” stated Milot.
PIP is pleased to announce Sheila Schalk 
has joined  its senior management team as 
Director, Programmed Sales. Previously at 
Grainger, she has 12 years of experience 
which included Account Management, Dis-
trict Sales Management, Government Sales, 
Senior Director of National Account, interim 
VP of Sales and Director of Government 
Sales. 
“We are very committed to solidifying our 
position within Key Accounts and Buying 
Groups by offering the most comprehen-
sive line of PPE on the market along with 
programs that incentivize growth and com-
mitment,” explained Robin Roberts, Sr. 
Vice-President of Sales. In this newly created 
role, Schalk will call on C-level executives 
to tailor programs that 
mobilize and maximize 
opportunities.
Shelia is the new Sphere 
1 Primary Contact for 
PIP. She may be reached 
at 518-640-2937, 
717-712-8656 cell, or 
sschalk@pipusa.com.

Sheila Schalk

As the global aerospace leader in high-
performance metallic products, materials 
and advanced manufacturing processes, 
Arconic Fastening Systems brings 
together operations and technologies 
that help our customers succeed. Arconic 
has recently completed an internal 
realignment of its Engineered Products 
and Solutions (EP&S) group to create an 
organization that brings customers and 
markets even closer together. EP&S is 
now comprised of three distinct business 
units: Arconic Fastening Systems, 
Arconic Engines, and Arconic Engineered 
Structures. As a result, the fastener 
portion of Arconic Fastening Systems and 
Rings is now doing business as (DBA) 
Arconic Fastening Systems.
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BERGEN INDUSTRIES
– Temporary Lighting – 

Introduces 

– Temporary Lighting – – Temporary Lighting – 

office: 262.293.0629
steve.cvikel@powerprodllc.com

2.375"W x 4.3125"H

Contact Steve Cvikel 
for information on pricing and availability 
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ACME UNITED CORPORATION
• First Aid Only - Eyewash Solutions

• First Aid Only - Product Overview 

• First Aid Only - SafetyHub App 

• First Aid Only - Selling First Aid Only 

• First Aid Only - What is Smart Compliance

• Getting to Know Spill Magic

FLUKE CORPORATION
• Fluke Level 1 Certified Seller

FREUD AMERICA
• Diablo Steel Demon 
 Circular Saw Blades – 2018

SENCO BRANDS
• Auto-Feed Attachment Systems

• Nail and Staple Overview

• Finish Pro 21LXP

• Trigger Actuation

SHURTAPE TECHNOLOGIES
• Getting to know Shurtape

SOUTHWIRE
• Bluetooth Meters

• Seatek™ Series

• Benders

• SIMpull™ Fishtapes

TREK Center News

SPHERE 1 UNIVERSITY 
UPDATE

• 4,302
Member Employees 

taking courses
201 Student Enrollments 

this Quarter

• 328,663 
Enrollments

25,348 Total Course 
Enrollments this Quarter

• 108,814 
Hours of Training 

Completed
7,856 Total Training Hours 

Completed this Quarter

• 421 Courses

In February, Makita 
Power Tools held a 
2-day training class for 
Farrell Equipment & 
Supply Co., Inc. at the 
Makita training facility 
in  Buford, GA. Makita 
appreciates the Farrell 
sales reps adding the 
training class to their 
busy schedules. During 

breakout sessions, 
reps were able to 
use the tools and 
experience the 
Makita difference. 

As newly welcomed 
members of Sphere 1, 
we are only beginning 

to experience the potentially huge impact 
this decision will have on our business.  I’ve 
spent the past thirty four years building 
a reputable, reliable and service oriented 
supply company. Sphere 1 membership has 
inspired my entire staff and positioned us for 
unprecedented growth; the sky is the limit! 
This membership has opened doors and 
helped nurture new business relationships 
we may have not had access to in the past.  It 
has provided financial incentive to strength-
en and grow both new and existing relation-
ships.  Through online training, Sphere 1 
provides current product knowledge to help 
strengthen our sales force. The bottom line is 
they set the stage for each and every one of 
its members to be more successful.
 
Thank you and here’s to a 
bright future!
Randy Dale
 
R. S. Dale Co. Inc.

Randy Dale


